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Rehrig Pacific understands the current
challenges the supply chain industry is facing.
Equipment lead times are long, shipping product
has become difficult, and spending capital

on new equipment can be hard to justify—obut
Rehrig Pacific has you covered on all fronts. Our
team will work with you to better understand
your needs and customize a solution and
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payment plan that aligns with your goals. We

can help you access future budget dollars for today’s purchase, begin generating revenue/realizing
savings immediately, align payments with revenue, and much more. In fact, you may even be able
to trade in your existing material handling equipment to receive reduced payments.

Common Misconceptions
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The Cost of Transition is High Setting Up a Payment Plan is a Time-

The truth is, it’s the cost of not fransitioning to Consuming Process
plastic that’s high. We complete a cost-benefit [t's actually surprisingly simple! Your phone call with

analysis for every customer planning a conversion Rehrig Pacific Financial Services will fake no longer
to plastic and typically find that the current than 10 minutes, followed by the underwriting
annual spend on wood pallets is more than the process which takes just a few days.

annual cost when converting to plastic while using
a payment solution. Every day you delay your
conversion o plastic is a day you're losing money.

Customize Your Payment Structure

Flexible Terms Payment Options
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* Fixed Payments * Step Up/Down
* Bridge-to-Budget * Skip Payments
* Deferred Payments * Seasonal

Learn More About Your Financing Options: David Sable *david.sable@financesvcs.com«585-203-7264

REHRIG PACIFIC COMPANY 4010 East 26th Street 323-262-5145 info@rehrig.com
Los Angeles, CA 90058 800-421-6244 rehrigpacific.com



https://www.rehrigpacific.com

